
TUNE UP YOUR THIRD-PARTY
LENDING AND BANKING RELATIONSHIPS

More fi nancial institutions are choosing third-party servicing as a key 
component of their business strategies. The third party you select will 
function as the engine for driving toward your strategic goals. Will your 
servicer have the speed, range and overall execution to get you where 
you need to go?

Maintenance of a Client-Servicer Relationship, a new white paper 
from CSC, provides an owner’s manual for your third-party servicer. 
It outlines ways to monitor your relationship and describes signs 
that show when it is trending down. These “warning lights” indicate 
potential malfunctions ahead. 

Register to download the free white paper:  www.csc.com/servicer_maint

CSC’s Lending Services group has supported consumer lending, asset-backed securitization lending and 
banking insurance activities for more than 30 years. Leading banks and investors depend on us for third-party 
loan servicing from loan boarding through liquidation. We have the fi nancial strength and proven systems and 
processes you need in a trusted partner. 

With CSC, you get the stability of a Fortune 150 company. Plus, we have been in this business longer than any 
other independent third-party loan administrator. Contact CSC’s Regional Vice President of Lending Services Bill 
Guthrie at wguthrie2@csc.com or call 800.345.7672 to discuss how we can help move your strategies forward.
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Visit us online to learn more 
about our lending and 
banking insurance services 
and fi nd out how to tune up 
your third-party servicing 
relationships. Register to 
download our free white 
paper, Maintenance of a 

Client-Servicer Relationship.  

www.csc.com/servicer_maint

AN OWNER’S MANUAL
FOR YOUR
THIRD-PARTY SERVICER


